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How to Work with Semantic Layers
SAP Business One 9.2, version for SAP HANA PLOO

The semantic layer

Types of technical views:

Attribute views - contain only attributes, a
collection of dimensional data, are
reusable and can be included in analytic
views and calculation views.

Analytic views - contains both attributes
and measures. If an analytic view
includes one or more attribute views,
then the definitions of the attribute views
are passed on to the analytic view.
Calculation views - is a combination of
attribute views, analytic views, and tables

to reflect complex business scenario
requirements.
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Predefined semantic layers

Schema:

Default Comment
Document Number
Bill-To Country
Ship-To Country
Document Owner
BP Channel Partner
Installment
Posting Date
Posting Year
Posting Quarter
Posting Month
Posting Week

Posting Year and Quart
Posting Year and Mont!
Posting Year and Week
Due Date

Due Vear

Due Quarter

Due Month

Due Week

Due Year and Quarter
Due Year and Month

for the Web client

Profitability Analysis

Sales Analysis by Document
Customer Open Balances And Credit
Limit Comparison

Purchase Analysis

Purchase Analysis by Document
Vendor Balance Analysis Query
Inventory Status

Inventory Transaction Documents
Financial Analysis

Sales Quotation Header

Sales Quotation Details
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C now

Purchase Analysis by
Rows Overview

= :31;’ Business One Home  summit 2025

< Partners Payments. Deposits
Sales Analysis by Rows Overview
Sales YTD by Customer Group

Construction 402.03K

Hlﬁh Tech 877 07K

1.03M

Purchase Analysis by
Rows Chart

Item Management

Sales Analysis by Rows Chart

Inventory Tr

Last 12 Month's Sales

¥ ——s
12/2024 11/2025
C now
Purchase Analysis by Purchase Analysis by
Document Overview Document Chart

Financial Analysis
Overview

(&

General Overview

*

Financial Analysis
Chart

Linked List Views

it

Sales Analysis by
Document Overview

(&

Qa ® 4 oG

Sales Analysis by
Document Chart

Vendor Balances
Chart

Sales Quotation
Header Chart

Customer Balances
Overview

(&

Inventory Status

Overview

(@

Sales Quotation
Detail Overview

(@

Usetul Links ~

Customer Balances
Chart

Al
Inventory Status
Chart
il
Sales Quotation

Detail Chart

Web Client Analytics

SAP Business One, Web client provides both
built-in and customizable analytics
capabilities and content.

Apps
 User-Defined Queries

 Exportand Import Views
* General Overview
* Linked List Views

There are additional SAP HANA-specific
Overview and Chart tiles available.
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User-Defined Query

i= 57 Business One

Search:

Search

User-Defined Query

Q|0|0|0|0|Cc|c|0|0|0|0|0

Category

> System

General

dev-hana.ecs-online.com/webx/index.html#boOUQR-app

Manage User-Defined Queries  summit 2025

Query

Calculation View - Customer LC Balances

Calculation View - Inventory Movement Sales and Purch...

Calculation View - Inventory Movements
Calculation View - Purchase Analysis
Calculation View - Sales Analysis
Calculation View - Vendor LC Balances
Documents

Inventory Price Lists

Journal Entry Transaction Ledger

Sales Order Lines by Sales Employee

B 6 68 68 686 68 68 68 6

User Defined Query

Details

Select * from "_SYS_BIC"."sap.summit2025.ar.case/Cust...
Select T1."Transld", T1."TransType", T0."DocmentNumbe...
Select T1."Transld", T1."TransType", T0."DocmentNumbe...
Select T1."Transld", T1."TransType", T1."CreatedBy", T0."...
Select T1."Transld", T1."TransType", T1."CreatedBy", T0."...
Select * from "_SYS_BIC"."sap.summit2025.ap.case/Ven...
select T0."DocumentType", TO."DocEntry", T0."DocNum", ...
SELECT TO0."ItemCode", T0."SuppCatNum", T0."ItemNam...
SELECT T0."Transld", T1."TransType", T1."BaseRef", T1."...

Select T0."ItemCode", T0."Dscription”, T0."PriceBefDi", T...

Active

* O &8 ¥ 0

Qa ® Qo DG

Create Expand  Collapse
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User Defined Query

dev-hana.ecs-online.com/webx/index.html#boOUQR-app&/detail/UDQ_338_M1 Y o} R = o

< i= WBusiness One  User-Defined Query  summit 2025 Q ® Q DG
User-Defined Query Sales Order Lines by Sales Employee €D ouwicate Remove @ Openiin List View

General Columns Preview

Name:* Sales Order Lines by Sales Employee
Category: * General
SQL Statement: * 1 Select T@."ItemCode", T@."Dscription”, T@."PriceBefDi", T@."DiscPrcnt", T@."Price", T@."Quantity", T@."LineTotal", T@."ShipDate", T@."GrossBuyPr", '

2 From RDR1 T@
3 1Inner Join ORDR T1 on T@."DocEntry" = T1."DocEntry"
4 Left Outer Join OSLP T2 on T@."SlpCode" = T2."SlpCode"

You can press Ctrl + space bar to display a list of all available options.

Active:

Display as Tile on Home Page: N

Columns
X &
# Name Description Type Aggregation Decimal Places Link To Match Unique ID With Original
1 ItemCode Item No. Dimension None None QIT_M _____________ RDR1.ItemCode
2 Dscription Item/Service Description Dimension None None RDR1.Dscription
3 PriceBefDi Unit Price Measure Sum Prices RDR1.PriceBefDi
4 DiscPrent Discount % per Row Measure Sum Percent RDR1.DiscPrcnt
5 Price Price after Discount Measure Sum Prices RDR1.Price
6 Quantity Quantity Measure Sum Quantities RDR1.Quantity
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Utilizing the List View

c

2 dev-hana.ecs-online.com/webx/findex.html#webclient-ORDR&/Objects/ORDR/List?s=~(status~(version~1~filterBarLayout~'*7bvisibleltems*3a*5bDocNum* 2cCardCode* 2cCardName*2cDocDu... ¥ ] = = o H Th . . . 1
e List View is utilized throughout the

¢ = E’Business One  Manage Sales Orders  Summit 2025 Q ® o DG . . .
All Salos Ordors” « , web client. It is both operational and
Document No.: Customer Code: Customer Name: Delivery Date: Status: Sales Employee Name: a n a lyt i C a l..
Search Q a [s) [s) [s) hd g

User Signature:

a G' Adapt Filte
a lapt Filters . .
.
~

B Ways that you can process the list view:

Sales Orders (0 /1179) Create Views v &@ .
.
(C) Document No. = Customer Code Customer Name Customer Ref. No. Posting Date Delivery Date Document Total ~ Status [ ] Ta b le VIeW
O 1179 €60000 SG Electronics 08/06/2025 09/05/2025 2,100.00$ Open  Status >
.

) 1178 ©23900 Parameter Technology 08/06/2025 09/05/2025 19668305 Open > ) ( ;h a rt VI eW
0O un €23900 Parameter Technology 08/03/2025 0910212025 11,48457% Open >
O 1176 €50000 ADA Technologies 08/09/2025 09/08/2025 152.38% Open > ° ( : a rd Vi eW
() 1178 C42000 Mashina Corporation 08/02/2025 09/01/2025 8,022.88% Open >
() 1174 €39998 Web Customer 08/13/2025 09/12/2025 43,561.00% Open >
) 1173 ©42000 Mashina Corporation 08/13/2025 09/12/2025 10,636.73% Open >
0 b — > You can also tailor the List View with
O un ©23900 Parameter Technology 08/06/2025 09/05/2025 2025660 Open >
(O 1170 42000 Mashina Corporation 08/10/2025 09/09/2025 7,579.00$ Open > Ad a ta b le Fi lterS Fo rm Setti n S a n d th e
() 1169 €39998 Web Customer 08/07/2025 09/06/2025 51,546.25% Open > p ) g J
) 1168 ©50000 ADA Technologies 08/02/2025 09/01/2025 16,089.485 Open > l_ t b t d t E l h d
) 1167 €23900 Parameter Technology 07/29/2025 08/28/2025 1159587 % Closed > res u S Ca n e exp O r e O Xce ) S a re )
() 1166 ©25000 Star Company 07/26/2025 08/25/2025 22645505 Closed > d . l
() 1165 €39999 One Time Customer 07/25/2025 0812412025 32,44500% Open > O r S ave a S a tl e .
() 1164 C60000 SG Electronics 07/15/2025 08/14/2025 35872505 Open >

() 1163

C70000 Aguent Systems 07/04/2025 08/03/2025 10,858.75 % Closed >

22,928,689.89 §
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Utilizing the List View
List View

M5 Manage AR Invoices SQLTA OEC Computers Sales AR Invoice v Search In: “Sales AR Invoice™ ® Q0o &
Dashboard - Invoice History(™) @
Document No Customer Code: Customer Name: Posting Date: Status: Item No. (Lines): Posting Date (Year).
sy sy sy - 1 Year:Begin ... ... X o v oy o Adapt Filters
A
et @
Invoice Total and Gross Profit % Invoice Count Customer Invoice Total Per Quarter Monthly Invoice Total
Per Quarter per Quarter by Customer
51w 54
Invoice Total Total Number of Invoices Zenik Corporation 22m sM
18

Web Customer

Parameter Teennology

One Time Customer
10M Microchips-BAL
Microchips
Maxi-Teq
M s 2
Mashina Corporation
l . Earthshaker Corporation
° s

760K M . .
400K

m
No value

202301 202302 202303 202304 202305 202306

304

e
W MaxTeq B Microchips-BAL
0 ADA Technologies M Parameter Techaoiogy [l River inc
202301 202302 202303 2023Q1 202302 202303 202304 202401
— W 20aTe g ] c v
Mas! L= g
W Document Total [l Gross Profit Total W Recocd Court B Masios Comporadon
Top 10 Customer Invoiced Sales 100f 11 Top 10 Item Invoiced Quantity 100f 51 Item Quantity Sold Invoiced Sales by Salesperson
by Salesperson
Customer Name Document Total 1* Item No. (Lines) Quantity (Lines) 4
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Linked List View

25 dev-hana.ecs-online.com/webx/index.htmi#boOLLV-app 4 ] (R = o :

< i= wausiness One  Linked List Views  summit 2025 Q @ o DG
Linkable Objects
Search Q
> ¥ CRM
N 3 sales <« > ¢ 23 dev-hana.ecs-online.com/webx/findex.html#boOLLV-app 1 In) = = o :
> 2 Purchasing < = WBusiness One  Linked List Views  summit 2025 Q ® L DG

< Business Partners - Detailed Vie... Setup

~ &4 Business Partners %
~ Business Partners Link Settings
(] o BP-BP Group - Salesperson-... >
List View 4 >
(] ¢ Invoice History Dashboard > Link Name:* BP - BP Group - Salesperson - All Comparison
Detailed View Header 4 >
) ¥ Amount vs. Balance Due N List View: * General Overview -
> Activities ) .
a [J) ¢ Account Transactions » View:* BP - BP Group - Salesperson - All Comparison o
> [§ Payments Public:
>[5} Deposits
+ A
> [@ Item Management [ Cards Card Filter Fields Object Fields
> 5 Inventory Transactions (] Invoice Totals Per Quarter by BP Group - BP v Business Partner Name ( CardName ) - BP Name ( CardName ) ~
(] Invoice Totals Per Quarter by BP Group - BPG v Business Partner Group Name ( GroupName ) v Group Code_Name ( GroupCodeName ) v
> (@ Production :
() Invoice Totals Per Quarter by BP Group - SP v Salesperson/Buyer Name ( SlpName ) v Sales Employee Code_Name ( SlpCodeName ) ~

> 2. Accounting

Linked Views facilitate contextual analytics. You can create links from nearly any list views, or
from the header and table sections in detailed views of applicable business records, to other
list views, General Overview views, selected Configuration views, User-Defined Table views,

User-Defined Object views, or UDQ views to get record-specific data.
Customer Success Summit




General Overview

dev-hana.ecs-online.com/webx/index.html#webclient-anly&/Objects/ANLY/Dashboard ?view=MDO10001&s=~(status~ (version~1~selectedColumns~(~) ~groupBy~(~)~sortBy~(~) ~overviewCust... ¥ D s = o H

< i= Wausiness One  General Overview  Summit 2025 Q ® o DG
Standard( - @ & edt
~
My Views
| Standard | Purchase Amounts Inventory Value Sales Account Postings
BP - BP Group - Salesperson - All Comparison By BP Group for Last 10 Years By Item Group by Warehouse Total Credit Value
Inventory Value & Quantity

42w 14

Quarterly Comparison Net Purchases (LC)

Sales & Purchases Analysis by Groups West Cost Warehouse
S
Sales vs. Purchases for Last Year
- 20M

15M

—
—
—
o
—
- —

Last 4 Completed Calendar Quarters

-
w
=

w
@
=

15M

Salesperson Analysis
General Warehouse
10M

I
I

8
2

I [
=N
=] ~
= =

o

5M Consignmentl Warehouse

N e &
& & & & & & K &
.«(,’9‘} \fo"Q \:(o‘? Q‘GJ"Q & Bin Warehouse @\q- e?‘é\ u?‘é\
& &€ < o & o
& ¥ & &
O

W 2015 [ 2016 W 2017 M 2018 M 2015 [ 2016 | 2017 | 2018 ép‘ \@q-\\& Q‘\&#@q& M 2015 [ 2016 | 2017 M 2018
W 2019 | 2020 [ 2021 | 2022 M 2019 | 2020 | 2021 [ 2022 & @ vs“ W 2019 [ 2020 | 2021 | 2022
W 2023 | 2024 | 2025 M 2023 ) 2024 | 2025 Q-%‘\ W 2023 | 2024 | 2025
Inventory Quantity Sold Top 20 Selling ltems Gross Profit vs. Sales Available Inventory Quantity
By ltem Group and Year Across Entire Sales History By Year By Warehouse and ltem Group
131 K Item Description Gross Pro... =

32GB Memory Server 4,064,076.120 20M ‘
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Business

One General Overview

Standard v

Sales Amounts

By BP Group for Last 10 Years

83wm

Net Sales (LC)

N 2014 2015 2016 [ 2017 [ 2015 [ 2019
W 2020 [ 2021 [ 2022 [ 2023 [l 2024

Inventory Quantity Sold

By Item Group and Year

243«

o ———

SQLTA OEC Computers

General Overview

Purchase Amounts

By BP Group for Last 10 Years

43,

Net Purchases (LC)

W zoic 2015 [ 2016 [ 2017 [ 2018
W 2019 2020 [ 2021 W 2022 [ 2023

Top 20 Selling Items

Across Entire Sales History

Item Description Gross Profit ... *

32GB Memory Server 10,300,841.100
PC Set2 6,124,413.460
4GB Memory Server 5,662,725.650

Sales AR Invoice v Search In: “Sales A/R Invoice™

Inventory Value

By Item Group by Warehouse

West Cost Warehouse

General Warehouse

Consignment! Warehouse

Bin Warehouse

Gross Profit vs. Sales

By Year

SoM

40M

Sales Account Postings

neral Overview

® o ®

B 2 Edit

Edit Card

Total sales this year

By quarter

165«

Open balance

300K
250K
200K
150

100K

QL

M Document Total

Q2

Q3

Configuration

Data Source

Title

Subtitle

KPI

KPI Formula

Test Result

KPI Description

Show Legend

Content Type

Sort By

Sort Order

Y-Axis Measure

Adapt Filters

Posting Date:
Year:Begin..YearEnd (01.0... x

=)

a

AJR Invoices v
Total sales this year
By quarter
Formula ~

A e Test
DocTotal - PaidSum
‘Open balance
g(WE B BE ® @ ]
Not Sorted ~
Document Total X >,

SaveAs Save Cancel
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Intelligent Decisions with SAP Analytics Cloud
Data Products & Databricks improve TCO and ROI for Planning & Analytics

Visualize and model

\L Planning
Why did it happen
What should happen

Extended planning

Vision

360° analytics < databricks

Reporting m Prediction Tomorrow

What has happened What could happen

| ||||

Intelligent Applications Extend | Design:
SAP-managed Customer-managed

” ___________________________________________________________________________________________________________________ \
1 1

SAP Business Data Cloud

Data products Harmonized data models
SAP Apps D D a o D ﬂ Hybrid * SaaS ¢ Cloud-native * On-premises ¢ Edge Non-SAP Data ]

Customer Success Summit
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SAP Analytics Cloud

ONE consumer for Planning & Analytics in Business Data Cloud

Analytics catalog Mobile app
Centralized portal iOS and Android

Stories Data Analyzer Just Ask MS Office integration

Business analytics Enterprise planning
- Data Exploration - Planning and Simulation
- Dashboards and Visualizations = Collaboration and Workflows
= Artificial Intelligence k - Predictive Forecasting

Customer Success Summit




Analytics and Business Intelligence

Daryl’s opinion:
Affordable for almost every B1 customer



Data Modeling

Model your imported data and define
dimensions, measures, hierarchies and more, in
preparation for analysis and planning
- Define your measures and dimensions, hierarchies,

setting units and currencies,
and formulas

- Enable Model Data Privacy to define row
and column level data security

- View related objects where model is in use, such as
planning work flows, stories and applications

% SAP_ALL SUFFL.. [E

Propsrties
Jata Foundation Version: | Actual
MO Total Number of Results: 1038 L
_ Time o SAP_ALL_SUP, e SAP_ALL_COS. & SAP_HR_GEN_... [l elel
Bg
¥1805 PR-5U33 PR-GB-MET PR-UMT7 GB .
Il v Hierar
W J 1706 PR-5UO7 PR-DE-PROD PR-UMOE DE
= L70¢ PR-5U07 FPR-DE-FROD PR-UMOB DE
1707 PR-5U12 PR-DE-PROD FR-UM14 DE
an
PR-DE-PROD PR-UMO7 DE
@ e
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Data Analyzer

Query your data instantly and —_—
perform ad-hoc analysis in a @) o @ = - @ o

Sales Market Calendar Year/Month

Vi AG, AL, AUT, BEL, BR,C... X | 01.2004-12.2004 Available Objects
L] L] L]
pivot-table style analysis view
Sales Inquiry v~ Measures
Measures Revenue 'l Number =
H H ProductID Tl Ty H| SelectAll
* Standalone exploration tool with easy rodhe —
24 ALVE Arbeitsplatz mit Aufbewahrung -1,543.92 EUR 96 5% Discount
access from the side navigation bar 7 o4 21 Inquiry Number
70 ASTA Tischset -1,483.94 EUR 92
v| Sales Revenue
. . . 26 ALVINE BLANK Meterware -1,394.18 EUR 91 ‘
* Contextual exploration either in story s - Sales Revenue resticted to Seller 110 7
|_ b . d 43 ANJA RAND Duschvorhang -1,724.10 EUR 84 ! Transaction Counter
Ove r ay O r n eW rOWS e r W I n OW 67 ARV ROS Papierserviette -1,592.24 EUR 81 :

Dimensions
77 AVENTURIN Deckenspot -1,007.02 EUR 79

PS EXp lo re your data VISU ally |n Chal’t 73 ATTARP Haengeleuchte -1,441.36 EUR 78

41 ANEBODA Kleiderschrank -1,144.31 EUR 76 Calendar Year

Calendar Day

16 ALKOV Korb -1,451.52 EUR 75 Calendar Year/Month

[ ] Save InS|ghtS’ Sha re and pub“sh 28 ALVINE BRED Kissenbezug -1,358.46 EUR 75

e Launch or share your data analysis
via URL parametrization



Dashboards & Visualizations

* Design and deliver
stunning, interactive SR 477 3206 21%
enterprise dashboards
across all lines of business

* Extensive visualization library,
geo maps

* Custom calculations, calculated
dimensions, aggregations and more

* Easily comment, collaborate
and share content

* Highly Interactive with Linked Analysis,
Ranking and Sorting, Filtering and Drill
Functionality.

Customer Success Summit




Story Presentation

Modern in-context user experience
with continuous insights and
collaboration.

Cross story navigation

* 360 degree view of the organization across
diverse lines of business that promotes
collaborative decision making.

Immersive presentation experience

* Distraction free user interface that enables your
users to focus on the insights.

steer their business clearly.

Customer Success Summit




Smart Insights

Explain a data point orits
variance
with top contributors

* Deviation analysis across the data
model

$124.8 m (-5 $384.2 m $8,648 k

* Based on dimensions cardinality
& hierarchies stats

In Context Insights for

Businesspeople

* Open up data exploration beyond
filter & drill

* Natural language explains top
contributors

Customer Success Summit



https://community.sap.com/topics/cloud-analytics/augmented-analytics#smart-insights-smart-discovery

SAP Analytics Cloud

Live Data Connectivity Acquired (Imported) Data Connectivity

- Data is never replicated to cloud — real-time data - Data is imported into SAP Analytics Cloud

is streamed directly to client machine
« Users can prepare, wrangle and model data

- Leverages source system's existing business
metadata and data authorizations

s O -

- Datais refreshed on demand or via schedule

Public . Cloud Sources Public \\ Cloud Sources
Internet f s’ Internet ff \\
Metadata | Re Metadata j | Data AN
| ’ 11 \\
1 /, 11 N
1 7 11 \\
v 7 \ A/ N
& Live Data S
N
il Fio e i | il i S
Corporate 5 4 Corporate 5 -
Network — Network —
Client desktop On-Premise Client desktop On-Premise
Sources Sources
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Choosing a Live Connection or Import Data

Live Connection Acquire(lImport) Data
Supported Data source* SAP HANA, other SAP Cloud applicationsand  SAP HANA, other SAP applications and Bl
Bl solutions solutions, MS SQL, and more
Data replication to SAP Analytics Cloud No Yes
Datalocation Customer Landscape SAP Analytics Cloud
Data Volume Maximums In theory, no limitation Refer to the link
Data Modeling and Wrangling on the source system On SAP Analytics Cloud
Augmented features - Smart Insight, Smart Yes for On-premise SAP HANA Yes
Predict, Predictive Forecast
Augmented features - Smart Discovery and No Yes
Just Ask
Planning No Yes

Refer to the link for full list
Customer Success Summit



https://help.sap.com/docs/SAP_ANALYTICS_CLOUD/00f68c2e08b941f081002fd3691d86a7/11b4e5ff76eb4747bc255d7037be1f01.html?locale=en-US#data-connectivity-%E2%80%93-import
https://help.sap.com/docs/SAP_ANALYTICS_CLOUD/00f68c2e08b941f081002fd3691d86a7/5f61b6509a5e4d499e8cb9685f32db73.html?locale=en-US

Just Ask for Natural Language Query by Al

available in Imported Data Connection

SAP

X Exit Just Ask BT ¥ Y54

@ v | 4+ | sales amount per business partner groups overtime  (X) Q

@ SalesAnalysisQuery_GB_Import = S @ Al 200

Net Sales Amount per Business Partner Group, PostingDate
ink

-®- Construction  -®- Customers  -®- Distributors  -®- High Tech  -®- Large Accounts
-@- Production  -@- Small Accounts

M 3M 6M YTD 1Y All

150
96 100
50
= 0
Q3, 2023 Q4, 2023 Q1, 2024 Q2, 2024 Q3, 2024

Q1, 2015 Q1, 2020

* Ask questions in natural language
and get answers Immediately

e (Get answers in charts and tables

* Leverage autocompletion,
recommendation and sample
questions

* Powered by Al, that automatically
infer similar words based on
meaning and generates query

* Custom synonyms for metadata
and master data

* Information consumers to get
answers on their own

Customer Success Summit




What’s the difference between Just Ask & Joule?
It all about questions in natural language

Just Ask: Joule: . .
SAP Analytics Cloud NLQ SAP Al conversational assistant
> SAP Analytics Cloud users can get answers on » SAP Business application users are more efficient
their own

» In context-conversation with transactional, navigational and
informational capabilities

> Analytical question and answer » + Analytical capability powered by just ask

* Answers are numbers, charts & tables * Same language understanding and prerequisites

* Support for acquired data models and SAP

Datasphere models * No additional cost (Joule base capability)

In SAC, Joule will also empower story developer and
planners to be more efficient ()

v

* Question in natural language in English, German,
Spanish, French & Italian

(1) Planned Q1 26

Customer Success Summit




Planning & Analytics powered by Al

Joule capabilities in SAP Analytics Cloud

£ 0
0
Rd %

Analytical answers, Ana|ytica| . . Functional Interact with the content
powered by Just Ask e.g. “Filter the content of my story on
e.g. “What were the top 3 i * Finance department”
product sales last quarter?” 4 * E

Additional capabilities (future)

e.g. “Simulate a 5% increase of
my sales in 2024”

e.g. “Forecast the evolution of my

Jou le |n SAC expenses in the next twelve months”
Receive information how to Inf rm"‘ tional . ® Scripting Enhance your dashboard with
perform certain tasks, in context 2 O el generated scripts
e.g. “Can you explain how to create a e.g. “Create a script to switch story charts
calculated dimension?” between YTD and current month”

.,
.
., q
. .
. .
.
......
------
" .
----------
....................

The generative Al capabilities to serve the different intents are always operated in SAP landscapes. No data leaves SAP landscapes.

Customer Success Summit




Enterprise Planning

Daryl’s opinion:
Awesome, but more expensive = a better fit for
larger B1 customers



Smart Predict

Build trusted and actionable predictions
without the help of a data scientist @ T

QOverview ~

) CIaSSification: ucreate a Sorted IiSt Of Global Performance Indicators
prospects to focus on for this product”
. s

Variable Contributions

Variable

- Regression: "Give me revenue estimates
for each customer for the next 6 months" .

Tenure

Change_in

- Time Series: "Forecast revenue for each
product and each point of sales daily for Torge sttsics

Data Partition

the next 30 days"

Training

> Predictive Models (1)

Customer Success Summit




What-if Analysis & Simulation

Use version management capabilities to
create scenarios and simulate outcomes

- Create multiple versions to reflect
different scenarios (e.g., best case,
worst case, expected)

- Make top-down or bottom-up changes

- Step backward and forward through data
changes and see the impact in real-time

- Perform what-if visually using value
driver trees

- Compare different versions inline using charts,
tables or value-driver trees i

Customer Success Summit




SAP Analytics Cloud

Comment W X rget

KKANNIYAPPAN  today 17:44
7

Until Q3 , i see sales have not met target . We have Growth s"atew
identified eBike E101 model for upselling in Germany

region. Lets work with our regional sales managers for the '

Alex John has invited KKANNIYAPPAN, sai

ballineni.

22:48
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